NATE CARTER

232 S. 84th Street, West Des Moines, Iowa 50266

jnatecarter@mac.com

515-556-3995

EXPERIENCE

03/2015-Current Acorda Therapeutics



Des Moines, IA




Area Business Manager
· Currently ranked 5th in the West Zone, 20/85 in the Nation.
· Ranked #1 in the Nation for all of 2017 for generating new business at 260% to goal.
· Member of the Sales Advisory Board and responsible for training and mentoring new sales representatives.
01/2014-2/2015 Celgene




Des Moines, IA




Rheumatology Sales Specialist

· Successfully executed launch of a specialty product in the rheumatology field.
· Built and managed a $1.2M territory with growth exceeding 200 percent quarter over quarter.
10/2010-1/2014 Questcor




Des Moines, IA




Neurology Sales Specialist

· Experienced selling an orphan drug in: Neurology, Rheumatology and Nephrology.
· Responsible for walking the office through the entire reimbursement process, from the initial prescription to shipment.  This involves extensive knowledge of the plans, submitting prior-authorizations, dealing with appeals, and dealing with patient assistance.  
· Finished 11/90 in the nation for 2012 and 15/80 in the nation for 2011.
· Received the 2012 MVP Award for the Mountain Region.    
01/2010-10/2010 Eli Lilly and Company

 
Des Moines, IA




Oncology Sales Specialist

· Increased usage of specialty medications to oncologists, including educating the physicians and staff on appropriate dosing and supplementation of chemotherapies.
· Operated in a buy and bill environment.  Assisted offices with appropriate coding for reimbursement with the various chemotherapies.
05/2006-12/2009 Teva Neuroscience



Des Moines, IA




Senior Neurology Sales Specialist

· Received the Market Leader Award for 2006, 2007, and 2008.  Finished 17/110 in the nation for 2007 and 24/110 in the nation for 2008.
· Trained new and current sales representatives in our home office and in the field.
01/2004-05/2006
Eli Lilly and Company


Des Moines, IA




Specialty Sales Representative
· Managed institutional accounts and specialty hospital sales within territory. 

· Brought territory from 118/180 at end of year 2004 to 13th in the Nation by the end of FY2005.  Exceeded portfolio quota for 2004 and 2005.

· Received the P.I.E. Award in 2005.  The People, Integrity, and Excellence Award is given to 9 employees in the entire division and is based off of peer nominations and director decision.



07/2002-12/2003 
John Deere Financial


Des Moines, IA



Account Manager

· Managed the business-to-business sales for a territory of Golf & Turf Leasing distributors.
· Provided detailed evaluation of financial statements such as: balance sheets, income statements and other information to approve or reject credit.
· Supervised product service representatives assisting Account Managers.


EDUCATION

5/2002 
University of Northern Iowa
Cedar Falls, IA 

M.B.A., Business Administration





5/2001 
University of Northern Iowa
Cedar Falls, IA




B.A., Finance

· UNI Men’s Basketball (1997, 1998), UNI Men’s Soccer (1999)
VOLUNTEER

Big Brothers/Big Sisters of Central Iowa



Central Iowa Homeless Shelter




Edgewater Retirement Community




National Multiple Sclerosis Society



