NATHANIEL DODDRIDGE

1504 N Madison

El Dorado, AR

870-814-0466

Natedodd89@hotmail.com
PROFESSIONAL EXPERIENCE
Murphy Oil USA









Jul 2004 – Present 

Director, Retail Pricing & Programs







Jul 2015 – Present
Direct company’s retail pricing group (4 direct reports, 6 indirect reports) to ensure proper execution of company strategy of being low price leader. Establish key metrics to measure effectiveness of pricing decisions at ~1400 locations that sell 4.3 billion gallons of fuel annually. Oversee and support company fleet program that attracts thousands of customers using a variety of fleet payment types including but not limited to WEX, FleetOne and FuelMan. Report to VP Fuels Marketing  
Director, Retail Fuel Supply








Mar 2013 – Jul 2015

Direct company’s retail supply department to ensure adequate annual supply of 4 billion gallons of fuel for 1300 Murphy USA retail fuel locations via throughput, exchange, 3rd party contract, rack purchases, and spot purchases. Develop, implement, and execute supply strategy to ensure all finished petroleum products, including bio-diesel and ethanol, are procured and delivered to the station(s) at the lowest possible cost. Negotiate purchase agreements with numerous suppliers for short term and long term supply in 23 states. Supervise 8 employees in the Supply and Logistics group. Report to GM Fuels Marketing 

Manager, Retail Fuel Supply








Oct 2011 – Mar 2013

Maintain responsibility for the retail fuel supply strategy and ultimately the procurement and delivery of fuel for the Murphy USA retail chain. Handle all supply contract negotiations as well as overseeing all rate negotiations with common carriers. Oversee all spot purchases of incremental barrels as opportunities arise. 
Supervisor, Retail Fuel & Logistics







Nov 2010 – Oct 2011

Manage the day to day operations of the trucking and logistics group. Responsibilities include all freight negations with 23 common fuel carriers, maintain retail allocation compliance and forecasting, terminal set-ups, credit facilitation and spot supply purchases. Also manage the daily load planning and subsequently all fuel transport activities associated with the Murphy USA/Express retail chain.
Best Buy Administrator









Nov 2009 – Nov 2010

Responsibilities include managing Murphy USAs proprietary system used to match up fuel supply points, transportation and various fuels, with the appropriate retail fueling station. Responsibilities also include contract negations with suppliers as well as developing opportunities to buy fuel on the spot market. Manage and evaluate the monthly supply plan for 1070 stores in 22 states and search for a competitive advantage on a daily basis. Involved in contract analysis for current and future contracts using Platts, Opis, and Argus based comparisons.

Fuel Product Category Manager








Jan 2008 – Nov 2009

Analyze store fuel sales data, grade and octane levels, margin, competition and industry information in order to maximize volume and profit margin and identify missed strategic opportunities at each Murphy USA store. Train new department employees, review department responsibilities, and research competitive issues with field personnel. Established companywide uniform policy and completed 100% implementation.

District Manager (Siloam Springs, Beaumont, & Fort Smith)





Jul 2004 – Jan 2008

Responsibilities and duties include supervision of 14 stores in district.  Specific accountabilities included recruiting and training, staff development, performance management, analysis of profit and loss statements, auditing individual and store paperwork, conduct monthly management meetings, implement merchandise monthly sales planner, gasoline pump repair, handle employee reprimands and terminations. Managed 13 stores during the Hurricane Rita natural disaster in Beaumont, TX and Lake Charles, LA. District Manager of the Year 4th Quarter 2005.  Tour De USA Winner 2007

EDUCATION
BA, Business Administration  



2004

Ouachita Baptist University - Arkadelphia, AR

MBA, Southern Arkansas University - Magnolia, AR

2010
Masters in Business Administration

Continuing Education Courses: Opis Winning Fuel Buying Strategies, Presentations that Work, PowerPoint Unplugged
